
BRITISH COLUMBIA CHAPTER MEETING May 19, 2026



AGENDA

1. INTRODUCTIONS

2. UPDATE ON INCORPORATION STATUS AND SOCIETY STATUS

3. PRESENTATION OF INITIAL DOCUMENTS
1. CHARTER
2. BYLAWS
3. TERMS OF REFERENCE
4. AFFILIATION AGREEMENT (CANM) 
5. BRANDING AGREEMENT

4. KEY BUSINESS FOR PRESENTATION (TIME SENSITIVE)
1. CORE STRATEGIC PLAN OBJECTIVES
2. NON-ONCOLOGIC PET STAKEHOLDER ENGAGEMENT AND BRIEFING NOTE

5. VOTING ITEMS
1. CHARTER AND SUPPORTING DOCUMENTS
2. PROVISIONAL EXECUTIVE OFFICER SLATE
3. CORE STRATEGIC PLAN OBJECTIVES
4. BRIEFING NOTE ON NON-ONCOLOGIC PET

6. OTHER BUSINESS (TIME PERMITTING)
1. CAMRT EVENT MAY 29
2. PET TECHNOLOGIST CAMRT COURSE DEBACLE
3. AFFILIATION STRUCTURE WITH TECHNOLOGIST, PHYSICIAN AND ALLIED 

HEALTHCARE ORGANIZATIONS
4. MEMBERSHIP RECRUITMENT STRATEGY AND DUES
5. FINANCIAL STRUCTURE WITH CANM AND OTHER PARTNERS
6. REGISTRATION AS A LOBBYING ENTITY
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2. UPDATE ON INCORPORATION 
STATUS AND SOCIETY STATUS



3. PRESENTATION OF INITIAL DOCUMENTS

https://bcnuclearmedicine.ca/2026/05/05/charter/
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3. PRESENTATION OF INITIAL DOCUMENTS

https://bcnuclearmedicine.ca/wp-content/uploads/2026/04/BC-Chapter-CANM-Affiliation-Agreement-1.pdf
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3. PRESENTATION OF INITIAL DOCUMENTS

1. CHARTER
2. TERMS OF REFERENCE
3. BYLAWS
4. AFFILIATION AGREEMENT
5. TRADEMARK AGREEMENT

ANY POINTS OF CONCERN?

CALL FOR AMENDMENTS?

CALL FOR A VOTE OR CALL TO TABLE?

SECONDER?



4. KEY BUSINESS

STRATEGIC PLAN – CORE OBJECTIVES

• We need to develop a strategic plan for what we want to 
accomplish as a society

• Today’s goal is to have a list of core objectives
• Details to follow
• This does not have to be perfect yet
• We need some direction to start building a formal plan
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• Comparable organizations - BCRS
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STRATEGIC PLAN – CORE OBJECTIVES

1. PRACTICE QUALITY: Promote high quality practice of clinical nuclear medicine.
2. PATIENT ACCESS: Advocating for equitable and timely access to nuclear medicine services
3. FAIR COMPENSATION: Addressing compensation concerns for affiliated professionals.
4. MEMBER ENGAGEMENT: Building a base and understanding member needs
5. DEVELOPING STRATEGIC PARTNERSHIPS WITH ALLIED ORGANIZATIONS



4. KEY BUSINESS
STRATEGIC PLAN – CORE OBJECTIVES

1. PRACTICE QUALITY: Promote high quality practice of clinical nuclear medicine.
• CME for physicians
• CTE for technologists
• Standards development

• Standardized reporting
• Guidelines or position statements
• Peer review

• Regulatory engagement
• DAP, CNSC, Health Canada issues specific to British Columbia

• Stakeholder engagement
• PATIENT OUTREACH
• REFERRING PROVIDER OUTREACH
• REGIONAL RECRUITMENT OUTREACH



4. KEY BUSINESS
STRATEGIC PLAN – CORE OBJECTIVES

2.   PATIENT ACCESS: Advocating for access to high quality clinical nuclear medicine services
• Equitable access

• Ensuring access for both non-cancer and cancer related services 
• Access commensurate with medical urgency 
• Transparency in allocation of resources

• Timely access
• Wait times

• Targets for key exams
• Public transparency in wait times

• Adequate resources to provide timely access
• Infrastructure allocation and funding
• Operational funding
• Technologist staffing and training
• Physician staffing and training



4. KEY BUSINESS
STRATEGIC PLAN – CORE OBJECTIVES

3. FAIR COMPENSATION: Addressing compensation concerns for affiliated professionals.

• We ARE NOT NEGOTIATING ON BEHALF OF TECHNOLOGISTS OR PHYSICIANS FOR PAY
• We should defer to partner organizations for direct negotiations

• i.e. HSA, HEABC
• Doctors of BC

• Nuclear Medicine Section – Phil Cohen
• Consultant Specialists of BC
• BCRS

• Our role is to be supportive of member group compensation concerns
• Raising awareness of compensation issues
• Collecting data on comparators in other jurisdictions (i.e. fee codes, pay)
• Collecting data on local labour market issues

• i.e. technologist or physician shortages
• i.e. PET vs NM technologist pay gap
• Assist with future labour forecasts
• Assist with advocacy for training positions, scholarships



4. KEY BUSINESS
STRATEGIC PLAN – CORE OBJECTIVES

4. MEMBER ENGAGEMENT
• Develop an understanding of member priorities
• Build and expand membership base
• Identifying key member priorities to promote engagement
• Plan future events to promote engagement and collaboration



4. KEY BUSINESS
STRATEGIC PLAN – CORE OBJECTIVES

5. DEVELOPING STRATEGIC PARTNERSHIPS WITH ALLIED ORGANIZATIONS
• Building effective partnerships with organizations targeted to specific member base concerns

• i.e. CAMRT, CAMRT-BC, HSA
• CANM
• CCPM
• Doctors of BC,  Nuclear Medicine Section

• Building effective partnerships with other organizations
• UBC
• BCCA, Regional Health Authority Leadership
• TRIUMF
• Industry Partnerships

• Sponsorship Opportunities to help meet other member needs
• Developing a framework for industry sponsorship of CME, CTE
• Develop a framework for industry partnership and sponsorship for:

• advocacy work
• Patient outreach
• Provider outreach



4. KEY BUSINESS

STRATEGIC PLAN – CORE OBJECTIVES

1. PRACTICE QUALITY: Promote high quality practice of clinical nuclear medicine.
2. PATIENT ACCESS: Advocating for equitable and timely access to nuclear medicine services
3. FAIR COMPENSATION: Addressing compensation concerns for affiliated professionals.
4. MEMBER ENGAGEMENT: Building a base and understanding member needs
5. DEVELOPING STRATEGIC PARTNERSHIPS WITH ALLIED ORGANIZATIONS

QUESTIONS?
CALL FOR AMENDMENTS

CALL FOR VOTE, ACTION TO COMMITTEE OR TABLE?
SECONDER?



4. KEY BUSINESS
NON-ONCOLOGIC PET ENGAGEMENT UPDATE

https://bcnuclearmedicine.ca/whynopetformeinbc/
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4. KEY BUSINESS
NON-ONCOLOGIC PET ENGAGEMENT UPDATE

https://bcnuclearmedicine.ca/wp-content/uploads/2026/04/Draft-briefing-note-0.4-non-oncologic-PET.pdf
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NON-ONCOLOGIC PET ENGAGEMENT UPDATE

DR. ANNA KINDY 
– Conservative 
MLA Health Critic

HOUSE OF COMMONS EXCHANGE APRIL 30
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HOUSE OF COMMONS EXCHANGE APRIL 30



4. KEY BUSINESS
NON-ONCOLOGIC PET ENGAGEMENT UPDATE

IS THE BRIEFING NOTE SATISFACTORY FOR SENDING OUT TO SIGNATORIES?

VOTE ON BRIEFING NOTE?

SECOND?

SHOULD THE BC CHAPTER FURTHER ENGAGE OR ENDORSE THE ISOLOGIC 
PROJECT PROPOSAL?

RECOMMEND TABLE FOR ANOTHER MEETING…



6. OTHER BUSINESS
1. CAMRT meeting
2. PET tech pay/CAMRT course
3. AFFILIATION STRUCTURE WITH 

TECHNOLOGIST, PHYSICIAN AND 
ALLIED HEALTHCARE ORGANIZATIONS

4. MEMBERSHIP RECRUITMENT 
STRATEGY AND DUES

5. FINANCIAL STRUCTURE WITH CANM 
AND OTHER PARTNERS

6. REGISTRATION AS A LOBBYING ENTITY



MEMBERSHIP CATEGORIES



MEMBERSHIP DUES COLLECTION

Should we collect our own or pass back from CANM?
• Would personally prefer to collect local, pass on to CANM

Will corporate radiology groups support?
• i.e. members with INITIO, VRCI, Kelowna, Nanaimo radiology group affiliations (they pay for our BCRS dues)

Will technologist or other employers support?
• Probably not initially, maybe if we get buy-in



POTENTIAL MEMBERS

• Technologists
• Those employed by PHSA or regional health authorities
• Centralized radiopharmacy (Isologic)
• Private (INITIO)
• Other (research, startups)

• Physicians
• Represented by Doctors of BC – Nuclear Medicine Section
• Salaried, FFS, Mixed

• Physicists

• Radiopharmacy staff

• Researchers



ALLIED ORGANIZATION AFFILIATIONS

• Technologists
• HSA positions
• Non-HSA positions (research? Isologic? BCIT?)
• CAMRT-BC, CAMRT National affiliations
• Will employers cover dues for some technologists?

• Physicians
• Represented by Doctors of BC – Nuclear Medicine Section

• Should we collect dues through NMS??

• Consultant Specialists of BC
• BCRS
• CANM – Not all are members

• Physicists
• CCPM (National), uncertain of regional representation, non-union role

• Radiopharmacy staff

• Researchers
• Some have UBC affiliations

• Educational Affiliates
• BCIT
• CAMPEP Physics programs
• UBC Nuclear Medicine Residency
• UBC Medical school
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